The sales position that Jen will be leaving open is a prime opportunity for me to grow within the company. I have the experience and skill set necessary to succeed as a salesperson. 

Skill Set:

Diplomacy

Objective:

Sell a product that matches my skill set that I can be interested and enthusiastic about, and that I can understand completely. 

I would be selling Beer to demographic ranging from 18 years (in Ontario) and up of legal drinkers. I am young enough to relate the energetic enthusiasm of the youth, while at the same time I am mature enough to relate to seasoned drinker.

I need to learn your product inside and out. What are it's features, and benefits. What are it's weaknesses. How does it compare to other products or services in the market. Potential sales are likely to ask you anything. They may ask you where the factory is, or it's carbon footprint. They may want to know the safety codes it applies to, or they may ask you detailed questions about a competitor. You need to be prepared for any questions, because i you can't answer it, then you may as well leave the room, you've lost your sale. 

Ask for the sale!

This doesn't have to be obvious. You may simply confirm the next steps with the client, or leave them with an order form and a promise to contact them, it depends on what your selling and to whom. But the trick is to never miss the opportunity, if you think that the client is ready to buy, ask them "do you think this is the product / service for you". The point is, that you should never put down the phone, or leave a meeting before you know exactly what the client is thinking. Get that right, the sales will flood in!

http://74.125.95.132/search?q=cache:vmc6P5JdYqwJ:www.riverheightsconsulting.com/ArticlesandOpinion/DistributorSalesIdeas/UltimateSalespersonScorecard/tabid/138/Default.aspx+skill+set+salesperson&cd=5&hl=en&ct=clnk&gl=ca&client=firefox-a
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